Plan to Save 
Pay Yourself First 

(Use with Action Step 1) 


Bi-Weekly/Monthly 

Income 

% Deduction 
per Pay Period 

Monthly Savings 

Month 1 






Month 2 






Month 3 






Month 4 






Month 5 






Month 6 






Month 7 






Month 8 






Month 9 






Month 10 






Month 11 






Month 12 






Total Annual Savings 

$ 
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Plan to Invest 
Saving to Investing 

Use with Action Step 2 

1. Research various types of investment/ fund plans. 


Type of 

Investment/ Fund 

Pros 

Cons 

Outcome/ 

Decision 

Employer Retirement 
Accounts 

(401-K; 403-B, etc.) 




Mutual Fund 




Stocks 




Bonds 




Real Estate 




Business 





2. What type of fund might you invest in and how frequently would you invest? 


Type of 
Investment 
(Stocks, Bonds, 
etc.) 


Frequency of 
Investment 
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Commit to a Wealth Strategy 

Use with Action Step 3 

Increase your education/ knowledge about wealth by thinking outside your normal way of 
looking at money. Commit to attending a workshop, signing up for membership on a 
strategic wealth website, attending a seminar, or reading wealth books. 


Type of Education 

Date of Event 

Presenter 

Outcome 
(What 1 learned) 






























Overall, what has been the most significant learning? Take a moment to reflect and write 
about it. 
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Set Wealth Goals 

Use with Action Steps 4, 5, 6 


Make these SMART Goals 

Specific - Measurable - Attainable - Realistic - Timely 


Wealth Goals 

Achieve by 
Date 

1 . 



2. 



3. 



4. 



5. 



6. 



7. 



8. 



9. 



10. 




Income Goals 

Achieve by 
Date 

1 . 



2. 



3. 



4. 



5. 



6. 



7. 



8. 



9. 



10. 
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Current Income 


Income S Earned S Passive K Portfolio 



□ 

□ 

□ 


□ 

□ 

□ 


□ 

□ 

□ 


□ 

□ 

□ 


□ 

□ 

□ 


□ 

□ 

□ 


Current Assets and Liabilities 

Item 

Asset Value 

Liability Value 

Net Worth 






















Goc 

ils 

Current Monthly Cash Flow 


Targeted Monthly Cash Flow Goal 


Targeted Wealth Goal 


Dollar Amount Needed to Reach Wealth 
Goal 


Time Period Projected to Reach Wealth 
Goal 



The Wealth Builder’s Action Plan | © Trump University 2007 | TrumpUniversity.com/wealthplan 


5 




























Financial Statement for Personal Wealth 

Use with Action Steps 7 and 8 
Income Statement 


Current Income 

Description 

Cash Flow 



Salary: 


Interest: 


Dividends: 




Net Rents from Investment Property: 






Business Income in addition to salary: 




Current Expenses 

Taxes: 


Home Mortgage(s): 


School Loan Payment: 


Car Payment: 


Credit Card Payment(s): 


Retail Loan Payment: 


Household Expenses: 


Alimony/Child Support: 


Car Insurance: 


Health Insurance: 


Life Insurance: 


Tithing: 


Other Expenses: 



Balance Sheet 


Current Assets 

Current Liabilities 

Savings: 

Home Mortgage(s): 

Personal Residence: 

School Loan(s): 

Stocks/ Mutuals/ CD’s: 

Car Loans 


Credit Cards: 


Retail Debt: 

Real Estate: 

Rental RE Mortgage: 





Businesses: 

Liability (Business): 




Bank Loan(s): 


The Wealth Builder’s Action Plan | © Trump University 2007 | TrumpUniversity.com/wealthplan 


6 
























































Prospective Mentor List 


Use with Action Steps 9, 10, 11 


Name of Potential Mentor 

Specialty 
















I commit to finding a mentor by the following date: 


My signature: 
Today’s date: 
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Interviewing and Finding a Wealth Coach 

Use with Action Steps 10 and 11 

Interview questions that your prospective coach should ask you to show that they have 
your best interest in mind. 

1. What is happening in your financial world that you believe could be improved? 

2. Where are you now? 

3. Where would you like to be? 

4. What is the difference between the two? 

5. What is the value of that difference over time? 
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Interview Questions to Ask a Potential Wealth Coach 

Use with Action Step 11 



How will you measure my results? 

How will you determine what is needed to help me reach my goals? 

What types of reporting will you utilize to communicate how well goals and objectives 
are progressing? 

What will be my role in the wealth-building process? 

How long will I need to engage you? 

Why do you do wealth coaching? 

What types of investments are in your portfolio? 

Given my current situation, how soon can I retire? (should be no more than 5-10 
years) 


I commit to interviewing three prospective wealth coaches by this date: 


My signature: 


Today’s date: 


Coach Contact Information 


Coach Name: 


Position: 


Address: 


Contact Phone Number: 


Fax Number 


E-mail: 


Assistant Name: 


Assistant Contact 

Number: 
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Strategic Thinking About Money 


Use with Action Step 12 


Note: strategy refers to the establishment of objectives, the setting of direction, and 
the development and implementation of plans. 


Current Thinking 

Strategic Thinking 

Action Needed 

Ex: 1 make purchases on 
impulse. 

1 plan and budget my 
spending. 

Develop and create a budget 

Ex: 1 evaluate investment 
opportunities as they are 
presented to me. 

1 utilize my investment strategy 
to evaluate investment 
opportunities ahead of time. 

Identify and create an 
investment strategy (determine 
requirements needed for 
investment opportunities) 
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Building a Personal Wealth Strategy 

Use with Action Step 13 


Investment Preferences 


Liquidity 


Rate each preference on a scale of 1 - 5 
(1 = least important, 5 = most important) 


Low risk 


Security 


Flexibility 


Tax Advantages 


Capital Accumulation 


Cash Flow 


Passive Income 


Asset Category 

Subcategories 

List your choices 
within each asset 
category 

Document the 
percentage of 
wealth you will 
allocate for each 
category 

Paper 

Stock, Bonds, 

Bank Certificates 
(CD’s), T-Bills/ Notes, 
etc. 


% 

Real Estate 

Single-Family Homes, 
Residential, 
Commercial (Office/ 
Retail, Industrial), Oil 
and Gas 


% 

Business 

Franchise or Start-Up 


% 


List actions needed to begin the process 


Target Completion 
Date 
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Personal Wealth Coaching 


Use with Action Step 14 


Assistance Needed 

Actions Taken 

Outcome 

















I commit to getting this 
assistance by the following 
date: 


Today’s date: 


My signature: 
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Review Wealth Strategy 

Use with Action Step 15 


Name of Coach: 


Date of Meeting: 


Meeting Time and length: 


Summary of wealth strategy: 



Problems/ Fears 


Possible Solutions 
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Working with a Team 


Use with Action Step 16 


Actions Taken 

How a Team Could Have Helped 
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Team-Building Process 


Use with Action Steps 17 and 18 


Team Prospect 
Name 

Position 

Tasks Identified 

Reasons 

Considered 



1 . 


2. 


3. 




1 . 


2. 


3. 




1 . 


2. 


3. 




1 . 


2. 


3. 




1 . 


2. 


3. 


Completed by (date): 


Signature: 
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Interviewing Team Members 


Questions to Ask 

Use with Action Step 19 



I commit to completing my 
interviews by the following 
date: 


Today’s date: 


My signature: 
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Steps Necessary to Implement 
My Wealth Strategy 

Use with Action Steps 20 and 21 



Steps Necessary 

Steps 

Completed 

1. 


□ 

2. 


□ 

3. 


□ 

4. 


□ 

5. 


□ 

6. 


□ 

7. 


□ 

8. 


□ 

9. 


□ 

10. 


□ 


Date by which I will accomplish the first step: 


My signature: 


Today’s date: 
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Celebrate 


Use with Action Step 22 


Planned Accomplishment 

Promised Reward 
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